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How to Prepare a Winning RFP Submission 
Tips, Tricks and Tools to Improve your Win-Rate 

 

Register: www.adr-ontario.ca/RFPWorkshop  

* +HST on all rates. Cancellation Policy: If you are unable to attend, your registration is fully transferable to another person in your organization. If you must cancel, notice must be 
received in writing. All refund requests received on or prior to August 29, 2022 will receive a refund less a 20% administrative fee; those received on or before September 6, 2022 will 

receive a refund less 50%. No refunds after September 6, 2022. Sessions, speakers and times are subject to change. Registrations are tentative until September 12, 2022. Should ADRIO 
need to cancel this event, you will receive a full refund. Once payment has been processed, this refund policy applies under all circumstances. 

 

NEW DATE -> October 5, 5:00pm – 7:00pm | 4 CEE Points 

$125 Member, ADRIO | $165 Non-Member  
$145  ADRIC Affiliate Member 

Ever wonder why some people always win RFPs? Does responding to an RFP 

feel like an onerous task – one that takes a lot of time and energy and 

doesn’t produce the win-rate you want? Do you struggle to know what to 

include in your response to stand out from the competition?  

You’re not alone. In this workshop, we’ll cover the secrets of writing a 

winning RFP response – one that will get top marks from the evaluator.  

We’ll cover the difference between responding to government and private 

sector RFPs, the importance of language and the tricks professional writers 

use to boost the win ratio of their clients.  Workshop materials will be 

provided in advance. 

By the end of this session, participants will understand the essential 

elements of crafting a winning RFP answer and be able to apply that 

knowledge to future RFP submissions.   

This is an interactive session, so bring your questions and comments for 

discussion. Send your questions in advance to events@adr-ontario.ca  

An interactive business development workshop for ADR Professionals across all areas of expertise 

Agenda Topics  

RFPs: an overview 

How RFPs are evaluated 

The difference between private and public 

sector RFPs 

The secrets to crafting a winning RFP response 

Q&A 

This workshop is ideal for all ambitious dispute 

resolution and conflict management 

professionals who are looking to obtain more 

business and grow their client base.  

This online workshop will be led by: 

Samantha J. Denham 

Subject Matter Expert: Samantha J. Denham  

Samantha is a senior marketing professional with over 20 years’ 

experience in all facets of marketing communications from strategic 

planning to tactical execution. She has deep expertise in business 

development, branding, RFP writing, sales engagement, product launches 

and project execution across a wide range of industries. She excels at 

synthesizing information and writing crisp, engaging copy and regularly 

writes winning RFP responses for global organizations such as Deloitte as 

well as smaller entrepreneurs.   

http://www.adr-ontario.ca/RFPWorkshop
mailto:events@adr-ontario.ca

